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EVENTS AROUND TOWNEVENTS AROUND TOWNEVENTS AROUND TOWNEVENTS AROUND TOWN    

High River Christmas  

Market & Craft Sale  

High River Memorial Centre 

Friday, Dec 4, 2—9:00 PM 

Saturday, Dec 5, 9:00 AM—3:00 PM 

Annual Nativity Exhibition  

Church of Jesus Christ  

of Latter Day Saints, 909—9 Street SW 

Thursday Dec 3—Sunday Dec 6 

10:00 AM—8:00 PM 

PERKS OF BEING OVER 55 

Kidnappers are not very interested 
in you.  

In a hostage situation you are likely 
to be released first.  

No one expects you to run into a 
burning building.  

People no longer view you as a    
hypochondriac.  

There is nothing left to learn the 
hard way.  

Things you buy now won't wear out.  

You can eat dinner at 4 P.M.  

You enjoy hearing about 
other peoples            
operations.  

You get into heated  
arguments about pension plans.  

You have a party and the neighbors 
don't even realize it.  

You no longer think of speed limits 
as a challenge.  

You quit trying to hold your stomach 
in, no matter who walks into the 
room.  

You sing along with 
elevator music.  

Your eyes won't get 
much worse.  

Your investment in 
health insurance is 
finally beginning to pay off.  

Your joints are more accurate      
meteorologists than the National 
Weather Service.  

Your secrets are safe with your 
friends because they can't remem-
ber them either.  

FUN FACTSFUN FACTSFUN FACTSFUN FACTS 

• Hershey's Kisses are called that because the machine that makes them 
looks like it's kissing the conveyor belt. 

• "I am." is the shortest complete sentence in the English language. 

• There are more chickens than people in the world 



Abbeyfield HouseAbbeyfield HouseAbbeyfield HouseAbbeyfield House    
HOW TO LOSE FRIENDS AND   

ALIENATE PEOPLE 

1. Carnegie:"Become genuinely interested in other    

people." 

To alienate, show no interest in people you are talking 

to. Don't ask them about their lives and work. 

2. Carnegie: "To make a good first        

impression, smile." 

To alienate others, put on a stern and 
serious face to meet other faces you 
meet. (Perhaps that will make you look 

serious and intelligent.) 

3.   Carnegie: "Be a good listener. 
Encourage others to talk about 

themselves." 

To lose friends, listen in fits and 
starts while rehearsing what you 
plan to say or looking around the room for a more      

attractive person. 

4.   Carnegie: "A person's name is to that person the 

sweetest and most important sound in any language." 

To alienate people, don't learn techniques to remember 
names and call people you've met by their name.       
Instead, say "Sorry, I can never remember names."  (If 

you argue for this limitation, you'll own it.) 

5. Carnegie: "Let the other person do a great deal of the 

talking." 

To alienate others, grab at least half or more of the   
talking time, even if you have to interrupt to get your 

share. It's about YOU, not WE. 

6. Carnegie: "Show respect for the other person's     

opinion." 

To lose friends, let others know they're wrong when their 
opinion differs from your own. If they make little factual 
mistakes, quickly point them out. Also point out any  

mispronounced words. 

Resource: Dale Carnegie's book is evergreen with   

timeless principles and examples of how and when to 

use them. 

Reprinted from “Better Conversations," an ezine featuring    

articles and tips to enhance conversation skills. Subscribe free 

and receive immediate access to 32 articles at 

www.conversationmatters.com  

CHUCKLE CORNER 

A dinner speaker was in such a hurry to get to his 
engagement that when he arrived and sat down 
at the head table, he suddenly realized that he 
had forgotten his false teeth.  
Turning to the man next to him, he complained, "I 
forgot my teeth, what am I going to do now!?"  
The man said, "No problem." He reached into his 
pocket and pulled out a pair of false teeth. "Try 
these," he said. 
 The speaker tried them on. "Too loose," he said.  
The man then said, "I have another pair -- try 
these."  
The speaker tried them on and responded, "Too 
tight."  
The man was not taken back at all. He said, "I 
have one more pair. Try them."  
The speaker said, "They fit perfectly."  
With that, he ate his meal and gave his speech. 
After the dinner meeting was over, the speaker 
went to thank the man& who had helped him.  
"I want to thank you for coming to my aid. Where 

is your office? I've been looking 
for a good dentist."  
The man replied, "I'm not a    

dentist. I'm an undertaker."  

_________________________________________ 

 

At his 103rd birthday party, my grandfather was 

asked if he planned to be around for his 104th. 

"I certainly do," he replied. "Statistics show that 

very few people die between the ages of 103 and 

104."   


